
 
 
Earl Nightingale once told me, “If you ever find yourself unsure of what to 
do next, look around at what everyone else is doing and do the opposite.” 
 
The government is currently steeped in the largest debt quagmire in human 
history. 
 
Student loan debt has not only caught up to credit card debt… it has 
surpassed the record breaking totals by 50%. 
 
Consumer debt has now reached levels higher than in 2008 (and ya know 
what happened in 2008). 
 
Car loans defaults are at the highest levels since the advent of the 
automobile. 
 
So as everyone wallows in debt like pigs in sh*t. We do the opposite. 
 
We drive a lethal stake directly through the cold-blooded black heart of 
debt. 
 
Our Mission is to Double our business, Eliminate our debt, and Create 
financial independence. 
 



The exact opposite of what nearly ALL other real estate agents are doing. 
 
Why are we doing this? Because we love real estate sales? No. Heck no. 
Real estate sales is simply a vehicle. A means to an end. 
 
That end is freedom. That’s why we’re doing this. That’s why we’re in real 
estate sales. And freedom is worth fighting for.  

____________________ 
 

Marketing Shall Set You Free 
 
As you know by now, I’m an ardent enthusiast of marketing. Specifically 
One to Many marketing. And more specifically direct response based 
marketing. 
 
Together we will discuss marketing at length and in depth.  
 
The reason is simple: Marketing will change your life forever. And 
marketing will set you free. 
 
Please make sure you stay caught up with our marketing conversations. If 
you haven’t already read through the marketing letter I wrote for you in 
Month #3, please do so now. 
 
These thoughts and ideas build upon each other. 
 
One to Many 
 
One to many marketing is simply defined as leveraging one marketing 
piece to many people. For instance, the monthly newsletter that I will 
FORCE you to implement into your business (if you haven’t already). 
 
You create one newsletter and mail it to many people.  



Prospecting versus Marketing 
 
Here’s where the freedom part come into play. Prospecting is a one to one 
activity. You can only tele-market one fsbo at a time. Whereas you can mail 
your fsbo postcards and sales letters to multiple fsbo’s at a time. 
 
Most real estate agent “marketing” stinks. Monstrous sums are wasted and 
opportunities are lost. Look around and you will see comical attempts at 
marketing. Bus benches, billboards, bowling alleys, shopping carts, 
newspaper ads, you name it. If you look at these ads you will see one 
glaringly consistent theme… ego and status… not marketing. 
 
A billboard with a huge outdated picture of an agent thirty pounds ago. 
There are a couple of these billboards near me. The agent’s big head hogs 
up most of the billboard. There is no clear message or call to action or 
WIIFM. Nothing. Just ego and status. 
 
The billboard could maybe pass for brand recognition except for the fact 
that the agent pictured on the billboard no longer exists. That agent lived 
twenty years and thirty pounds ago. In real life, in person, nobody would 
recognize the agent. 
 
The fact is that most of our peers are blind mice when it comes to business 
and marketing. The proof is in the financial pudding.  
 

● 1% of agents create tremendous incomes  
● 4% do very very well 
● 15% earn a good living 
● 60% struggle and will never make it out of mediocrity 
● 20% fail miserably 

 
Now do the math. Pareto Principle in full effect (80/20 rule). 
 



Believe me when I tell you, marketing can turn a frog into a prince, a lamb 
into a lion, and a regular agent into a Good Lifer. 
 
This edition of Good Life Monthly is ALL about marketing. If marketing 
bores you, change your attitude. Marketing will indeed set you free if you 
study it, learn it, implement it, and stick with it. 
 
Sticking with it is becoming more and more difficult in a world of instant 
gratification, click bait, and rampant attention deficit disorder. But if you are 
to succeed with marketing, one to many marketing, direct response 
marketing - stick with it you must. 
 
Now let’s get to the rest of this month’s material. I’m over the moon excited 
for you to get your hands on the Shock & Awe Listing Lead Magnet. And all 
the rest of the marketing gold I have in store for you this month. 
 
Have a great day my friend! 
 
P.S. The newsletter is marketing. It is also the opposite of what most all 
agents do in their business. The newsletter is one to many. Properly 
written, the newsletter is direct response and category of one based. 
Deployed and delivered consistently over time the newsletter will double 
your business. With the extra cash you’ll pay off your debt. With no debt 
that extra cash will initiate the wealth snowball - resulting in your financial 
independence. 
 
HELLO!!!  
 
P.P.S. If you are bored by any of the “bold” words in the P.S. you will not 
enjoy your time here inside the Good Life Inner Circle. There will be no 
magic tricks, circus acts, or easy buttons. There will be a proven path to the 
Good Life. If you’d like to join me on the path… start walking. 


